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How to Conduct Sales Pipeline Review

This training is designed for Sales Managers to conduct Sales pipeline review and
how to follow step by step process in order to do so. This would help a Sales
Manager with putting the right pressure points with the sales rep on a) building the
pipeline b) moving the pipeline to close. Further, it will give the them visibility into
where the Sales rep is getting stuck and coach them accordingly.

Course Outline:
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Credly Badge:

Display your Completion Badge And Get The
Recognition You Deserve.

@UICKSTART

Add a completion and readiness badge to your
Linkedin profile, Facebook page, or Twitter account to

validate your professional and technical expertise. With
badges issued and validated by Credly, you can:

¢ Let anyone verify your completion and
achievement by clicking on the badge

* Display your hard work and validate your
expertise

¢ Display each badge's details about specific
skills you developed.

Badges are issued by QuickStart and verified through
Credly.

Find Out More or See List Of Badges
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